
 

Product Data Sheet 

Product Data Sheet  



Provides a 360° View of the entire sales process to generate 
more business  

Manages all aspects of company initiated marketing pro-
grams to better utilize working capital 

Simplifies price checking by issuing one request to multiple 
Vendors 

Expedites and streamlines the return process to save money  

Maintains GAAP Compliance & improves management of 
maintenance contracts and subscriptions 

Restructures any form to better cater Business One to any 
business need 

Extends the management of Crystal Reports from within 
Business One to better administer successful programs with 
the latest, most reliable data 

Facilitates using credit cards from within Business One to 
securely capture additional sales 

Integrates SAP Business One with UPS, FedEx and DHL to 
improve the shipping process 

Automates the creation of any recurring bill for A\R or A\P 
need to eliminate revenue leakage and maintain an excellent 
payment record. 

Provides real-time visibility & management of inventory by 
bin/shelf/rack location 

Ship Directly from the SAP Business One interface to better 
manage UPS shipping without having to utilize WorldShip 

Utilizes up-to-the-second dashboards to provide an accurate 
pulse on the business state, processes and tasks to stay on 
top of the business, every second of the day 

 



Product Data Sheet 

Plus OneðSales provides extended visibility into all 

sales cycles, all from within SAP Business One.  Plus 

OneðSales enables users to view all opportunities, 

business partners, quotes, and activities,  from the Sales 

Workbench, so to keep up-to-date on the sales process.  

Users can also generate and send out mass emails re-

garding the latest promotions to bring in more business.    

Getting a prospect to ñthe closeò is never an easy 
task.  It involves several key factors, which could be 
different for each and every prospect.  As such, 
staying on top of your sales activities is essential to 
the long term viability of your business.  Fortu-
nately, with Plus OneðSales, getting and staying 
on top, just got easier.   
 
Hereôs what Plus OneðSales will do for you:      
 

Ý Better Visibility ðfor management to see all 
the various sales activities their company is en-
gaged in 

Ý Enhanced sales workbench ðwhich allows 
users a detailed view all opportunities, Business 
Partners, quotes, and activities, with drill-down 
capabilities 

 

Ý Keep up -to-dateðon all prospects, suspects, 
and customers, regardless of what stage in the 
sales cycle each is in. 

 

Ý Create & send  mass emails ð regarding latest 
promotions to selected business partners and 
prospects so to bring in more business.  

 

 

 

Business Partner/Customer Dashboard View 
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Plus OneðMarketing provides extended management 

functionality for SAP Business One.  Plus Oneð

Marketing manages all aspects of company initiated 

marketing programs.  Users can stay on top of  imported 

leads and business partners by creating separate cate-

gories.  Plus OneðMarketing also helps you better 

manage your telemarketing/lead development  

team efforts    

 
In todayôs global economy, with traditional market-
ing losing its appeal,  positioning yourself as the 
market leader is increasingly difficult.  Companies 
have begun to ñthink outside the boxò as to how to 
creatively and powerful gain and retain customers.  
But, how does a company then effectively measure 
its return on investment?  Plus OneðMarketing is 
the ideal solution for companies looking to fully 
manage all aspects of their marketing programs.   
 
Hereôs what Plus OneðMarketing will do you for 
you: 

Ý More effectively measure R.O.I. ðby com-
pletely managing  all aspects of company-
initiated marketing programs

 

Ý Better manage prospects & customers ð by 
creating new ñleadò categories, so keep pros-
pects separate from business partners/
customers

 

Ý Efficiently manage leads/suspects ðby im-
porting them directly into SAP Business One.

 

Ý Optimize Telemarketing Efforts ðby getting 
all associates/salespeople on the same page 
with prompts, scripts, and the ability to quickly 
create sales orders.
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Plus OneðRFQ provides extended purchasing 

management capabilities to SAP Business One.  

All from within one integrated application, users 

can issue multiple RFQs (Request for Quotes) to 

multiple vendors, quickly and effectively analyze 

pricing & delivery, and automatically select the 

best vendor by issuing  purchase orders.   

All too often, getting the best products at the best 
price, at the right time, is very difficult.  Some ven-
dors may have the best price, but cannot deliver 
quickly.  Others may offer overnight delivery, but 
charge a premium price.  But can you have both?  
Plus One ðRFQ is the ideal solution for companies 
needing to better handle vendor selection, so to 
quickly provide customers with premium products, 
without breaking the bank. 
 
Plus OneðRFQ does the following: 
 

Ý Automatically send purchasing request ð
directly from the sales quote to any number of 
vendors 

 

Ý Quickly analyze & select ðthe best vendor 
based on price and promised delivery date 

 

Ý Automatically generate and issue POs ð to 
the selected vendor, so to speed up the fulfill-
ment process 

 

Ý Exceed customer expectations ðby offering 
the best products at the best price at the right 
time  

 
 

 

 

In-depth Price Analysis 

Detailed Vendor Report 
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Plus OneðRMA provides extended returns and repairs 

management to SAP Business One, by allowing users to 

easily manage return material authorizations, and the 

entire RMA process.  Plus OneðRMA also automati-

cally assigns RMA numbers, giving users full visibility of 

the process, from start to finish.      

In todayôs fast-paced marketplace, customers make pur-
chases from companies that can provide the best service 
and the best products, all at the best price.  And once a 
purchase is made, offering efficient and effective meth-
ods of returning damaged/defective goods or quick re-
pairs, is essential in ensuring repeat business and long-
term customer satisfaction.  Thatôs why Plus OneðRMA  
is the best solution for companies that need to better 
manage their RMA process, to in turn offer the best cus-
tomer service.  
 
Hereôs a snapshot of what Plus OneðRMA will do for 
you: 
 

Ý Easily manage ðreturn  material authorizations by 
assigning reason codes to keep track of the RMA 
process 

 

Ý Better visibility ðinto the entire RMA process from 
start to finish 

 

Ý Automatically assign ðRMA numbers to each and 
every product returned to your business, creating a 
paper trail to better track the returns process 

 

Ý Exceed customer expectations ðby better han-
dling returns/exchanges of damaged/defective 
goods 

 

Ý Extend Plus OneðRMA functionality ðby combin-
ing its use with Service One. 
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For GAAP Compliance, Plus OneðRevenue Recognition 

gives the ability to setup any A/R invoice as a candidate for 

deferred revenue.  Simply indicate the number of install-

ments, the start date, and the designated G/L accounts, and 

you are one step closer to success.   

Molding a business into a growing, fiscally viable com-
pany requires many components.  Figuring out what 
revenue to recognize and when to recognize it, are major 
factors in a businessô ability to succeed. 
 
Accrual-based companies seeking to be GAAP compliant 
need Plus OneðRevenue Recognition for the following 
reasons: 

Ý Simple to set up & use

Ý Allows you to determine the number of installments 

needed

Ý Offers granular level detail on each maintenance 

contract or subscription

Ý Gives details on the revenue scheduled to be recog-

nized, revenue currently available to be recognized, 
and what revenue that has already been recognized.

 

 

Available to be Recognized 

Recognized Revenue 

Scheduled to be Recognized 
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Plus OneðUtilities enhances the embedded functional-

ity of SAP Business One.  Plus OneðUtilities allows 

users to more fully customize their Business One soft-

ware.  Plus OneðUtilities allows users to more easily 

access queries, set & open folders, and launch external 

programs or websites.  Users can also easily add & 

remove user-defined fields to any document, all with a 

simple click.            

With more than 1 Billion software applications written 
to facilitate business, the question arises, which ones 
actually work?  SAP Business One, the fastest growing 
business software application, puts you in the driverôs 
seat.  This fact alone, combined with Plus Oneð
Utilities, you have the power you need to make Busi-
ness One work even better for you.   
 
Hereôs a snapshot of what Plus OneðUtilities will do 
for you: 
 

Ý Extend functionality ðby adding folders to any 
document inside of SAP Business One 

 

Ý Access queries more easily ðby adding user-
defined buttons to any document or labels to the 
main menu 

 

Ý Launch external programs ð or websites all from 
within SAP Business One 

 

Ý Enhanced document management ðallowing 
you to add or removed any user-defined fields to 
any document with field level security.   

 
 

 

 


